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Business Support on Your Doorstep

European
Commission



REPUBLICA MOLDOVA 

FORMULAR

Oferta/ Cererea produsului/serviciului

1. Title
The title has to be clear and provide synthesised information to non-experts in the field of the product/service on offer (max. 256 characters).
2. Summary (1-500 characters)
The summary should be a short overview of the offered product/service and it aims at providing the following information (max. 500 characters): Geographical location and country of origin of the offering client; Type of organisation of the offering client and their field of activity; The product/service on offer; Main advantages/innovativeness of the product/service on offer; List with the sought cooperation types.

	


3. Description (100-4000 characters)
Please describe the relevant characteristics of the business offer (max. 4 000 characters). Whenever available from your client, provide background information and a short introductory text to the described business. The description is a detailed explanation of the offered business and it should answer the following questions: Geographical location of the offering client; Type of organisation of the requesting client and their field of activity; Describe the offered product/service in more details: main features and application fields; Back-up and elaborate on the points covered in the summary; Provide information about the expertise or know-how of your client; Justify the selected cooperation type(s):
Why were these cooperation types selected – the desired outcome of an international partnership;
How is the international cooperation envisaged – the cooperation types should  be explained, not simply stated. Do not include a sales promotion of the product/service; Do not include the advantages of the product/service.
	


4. Advantages and Innovations* (50-2000 characters)
Describe clearly the innovative aspects and the economic and technology advantages and benefits of the offered product/service (max. 2 000 characters). Benchmark the services in comparison to the competitors. Specify the competitive advantages of your client's product/service in comparison to other producers and providers. Consider elements such as performance, ease of use, specific know-how, adapting to existing technology, range of products, company history and tradition. Avoid generalities such as “best” or “unique”, which are not followed by meaningful explanation. It may be useful to add a bullet list of main advantages related to the product: i.e. innovative aspects, novelty, performance, ease of use, economic benefits, comparison to competitive products already on the market etc.

	


5. Stage of Development
· Already on the market

· Available for demonstration

· Concept stage

· Field tested/ evaluated

· Project already started

· Project in negotiation- urgent

· Proposal under development

· Prototype availeble for demonstration

· Under development/ lab tested

6. Comments Regarding Stage of Development
You can add any additional comments regarding the stage of development. It may be useful to clarify in greater detail the exact stage of development and any factors, which require consideration. Proofread for typos,  grammar and spelling mistakes. The text should be clear and understandable and not contradict statements made elsewhere in the profile.
	


7. Technical Specification or Expertise Sought
Describe the specific requirements needed by the client offering the product/service. Elaborate on the performance indicators, which are sought from the potential partners. The product/service can be briefly described and the targeted prices and production output. Which is the partners' expertise, which is suitable or definitely unsuitable? Which are the specific requirements to be taken into consideration (temperature, pressure, size, etc)? Clearly specify any technical requirements of the partners sought.

	


8. IPR status
· Copyright

· Design rights

· Exclusive rights

· Granted patent or patent application essential

· Other

· Patent(s) applaied but not yet granted

· Patent granted

· Secret know-how

· Trade marks

9. Comments Regarding IPR Status
If applicable, add any additional comments regarding the status of intellectual property rights (IPR). Ensure that all information provided in the field does not contradict to other sections of the profile and that the text is clear, understandable and free from spelling mistakes and typos.

	


10. Activity field:  
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11. Restrict dissemination to specific countries
Select the countries, to which you would like to disseminate the profile. You can enter more than one entry, if you target multiple countries. Leaving this field blank indicates that the client has no preference for the dissemination of the profile and it will be automatically visible in all countries. Please ensure that the selection in this field corresponds to the rest of the profile.

	


12. Type and Size of Client
	


13. Year Established
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14. Turnover (euro) :

1. < 500 mii;
2. >1 mln;
3. 1-10 mln;
4. 10-20 mln; 
5. 20-50 mln;
6. 50 -100 mln.
7. 100-250 mln;
8. 250-500 mln.
15. Additional Comments
Provide any additional comments regarding the client's experience in their field. Avoid repetitions of any information, which has already been included elsewhere in the profile. Please proofread the profile text for grammar and spelling imperfections. 
	


16. Certification Standards
	


17. Languages spoken
	


18. Type and Role of Partner Sought
Provide information about the type and the role of the partner sought. Insert detailed information and this will allow prospective partners to be fully aware of your clients' needs and expectations.
The field should address the following information:The type of partner sought (industry, academic, research organisation, business etc.);The tasks to be performed by the partner sought. Multiple types of partners and partnerships can be considered. The tasks to be performed by the partner sought should be consistent with the type(s) of partnership discussed in the summary, the description and other profile fields.
	


19. Type and Size of Partner Sought 
· >50

· Inventor

· R&D Institutions

· SME<10

· SME 11-50

· SME 51-250

· Univesrity

20. Type of Partnership Considered 
· Acquisition agreement

· Commercial agency agreement

· Distribution services agreement

· Financial agreement

· Franchise agency agreement

· Joint venture agreement

· License agreement

· Manufacturing agreement

· Outsourcing agreement

· Subcontracting

21. Upload photos, documents, etc.
22. Profile of the company
Name of company:  
Address:  
Contact person: 
Mobil: 
E-mail: 


een.ec.europa.eu

